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Personalizing
your Reach
Out to Donors

Connection
Details

Who are you contacting? 
How do you know them? 
How are you reaching out to them? 
When are they free to chat and for
how long? 

Introducing
the

Fundraising
Campaign

What are we fundraising for?
What aspects of the campaign stand
out to you the most?

Involving
the

Prospective
Connection

How do they feel about the campaign?
Why do they think health inequities exist?
Do they agree with your values and want
to take action?

Initiating the
Conversation

Convey
your

Personal
Motivation

Opportunity to
Contribute

How are they doing?
What is Engage?
Why are you involved with Engage?
How long have you been involved and
what is your role?

Why is this campaign important to you?
How do you connect the campaign to your
personal experiences?
What are some of your values that align
with your beliefs and the campaign?

Prepare a direct ask for a donation at the
end of the conversation
Answer any questions they may have
Be sure to thank them at the end of the
conversation

Asking for donations can be
intimidating. This guide was created to
make it simple. Fundraising is not only

about collecting donations, it is also
about building connections. Therefore,

we encourage outreach through
personal conversations, but the

following guide can also be adapted for
email or text message.


