
Building the Right to Health 
Movement



Introductions

Name 
Pronouns
Team/Network Association
Position
What is one word to describe your mood 
right now?



Who has done personal 
fundraising before?  



What is Personal 
Fundraising?



What is Personal 
Fundraising?



Why Personal 
Fundraising?

•We are telling a story

•We are building a movement

•We are stabilizing PIH’s funding base

•We are redistributing resources 



Why Personal 
Fundraising?

Personal 
fundraising 
works.

Sia Simbay sits with her daughter at 
PIH-supported Wellbody Clinic in Sierra Leone.



Successful Campaign 
Strategy



Campaign Strategy

1. Create smart goals for your team

2. Educate your members on the background of the 
campaign!

3. Launch your pages right away!

4. Schedule a phone-a-thon

5. Choose a deadline

6. Make it fun!



Create SMART Goals 
for YOUR TEAM

We have X team members. If each team member personally gets 
commitments from at least [Y] people, we will reach a total of Z 
contributors. If we ask each person for a [pick an amount] 
donation, our team will raise:



Educate Members

• Know what you’re 
fundraising for

• Create a 
conversation with 
your PIHE team 
and amongst 
your donors



Launch your Pages

• Make fundraising pages ASAP!!
• Try to personalize fundraising pages 

by adding your name



Call-a-thon

Support your team by doing personal 
fundraising together



Deadline

Start early to give everyone enough time 
to meet the deadline!



Make it fun!



What are personal fundraising 
barriers you might face?



Breakout rooms!

Discuss how your team may overcome 
one of the barriers that we just 
discussed.

Be prepared to share your ideas back 
with the main group.



How to Ask for 
Donations

•Practice first! 
•Share your story 
•Discuss background of campaign
•Be direct – use a “hard ask”
•Ask in person or on the phone- FT 
them!
•Follow up immediately 
•Continue to follow up if a donor forgets 
to follow through



Our Personal 
Fundraising Tips!

1. What motivates you to donate? → Apply 
that when asking others to donate

2. Emphasize why PIHE is important to YOU
3. Ask yourself- what’s the worst thing that’s 

going to happen?
4. Don’t settle on a set amount of $ for all 

donations
5. Don’t be afraid to be persistent!
6. Say thank you!  



Practicing your Pitch

Breakout room- everyone practices their 
pitch!

2 minutes pitch
1 minute debrief 
x2



Debrief

•What was something that worked well 
in your or your partners pitch? What 
was something you would like to 
improve upon?
•Did we address the challenges we 
spoke about in the beginning?
•Any remaining concerns? 


